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1. AHHOTAIUA

1.1. KpaTtkoe onucanue coaepaHus JaHHON TUCIUIUINHEI,

This course focuses on the analysis and interaction between four fundamental contracts in cross

border sales transactions, international sales, carriage, payment and insurance contracts with related

issues including, harmonisation, conflict of laws, and dispute resolution from an international

perspective. This course focuses on the application of relevant international legal processes,

instruments and principles that directly affect the conclusion and performance of these contracts and

their interaction in the cross border sale of goods between private parties.

1.2. TpynoeMKOCTh B aKaJeMHUYECKHUX KpEeOUTax U dYacaX, (OpPMBI HTOTOBOTO KOHTPOJI

(3K3aMeH/3a4er);

2. OOmas TpyIOEMKOCTh NUCHUUIUIMHBI COCTABISET 2 3a4€THBIX €AMHHIBI U 72 aKaJeMHUYeCKHX

qaca; (popMa KOHTPOJISI — 3a4eT.

2.1. B3auMocBs3b JUCHUIINIMHBL C APYIrUMH JUCHUITIIMHAMU y‘-I€6HOFO IraHa CI€uaJIbHOCTHU

(HampaBJICHMS)

Kypc '"International Trade Law (English Law and CISG)" cocrour B noruyeckoil u

COJIEPXKATEIHHOM CBSI3M C TAKOW TUCHHUILINHON Kak "MexayHapoaHOe YacTHOE MpaBo'.

2.2. Pe3ynbraThl OCBOCHHUS IPOTPAMMBI TUCIIATITHHBL:

Kon
HHIMKATOpPA
Kon JMOCTHIKEHUS
. | HaumeHoBaHMe MHAMKATOPA
KOMIIETEHIIUH (8 HanMeHoBaHMe KOMIIETEHIIUH (8 KOMIIEeTeHIIH I . o
AOCTHKEHU I KOMIIeTeHIHIi (8
coomeemcmeuu coomeemcmauu padbouum ¢ y4eoHvim (6
coomeemcmeuu pabouum ¢
paboyum ¢ n1aHom) coomeemcmeuu
VUEOHbIM NIAHOM)
Y4eOHbIM NIAHOM) pabouum ¢
VueOHbIM
NIAHOM)
VK-1 Cnocoben OCYUIIECTBIISTh mouck, | YK-1.3 Bnageer HaBbhIKaMu IIOWCKa,
KPUTHUYECKHH aHaln3 u CHHTE3 CHHTE32a HM  KPUTHUYECKOTO
uH(pOpMANNK, TPUMEHITh CHCTEMHBIN aHaJIM3a WHQPOPMAIUN B CBOCH

noaxoa Ajd PpeucHHusa IMOCTaBJICHHBIX

3aaad

mpoeCCHOHAIBHONW  00J1acTH;
BJIa/IEET CUCTEMHBIM TOX0I0OM
JUTSL peIleHUs] TOCTaBICHHBIX

3a1a4




OIIK-4

Cnocoben npodeccuonanbHo ToikoBath | OITK-4.2 Bnaneer HaBBIKAMHU
HOPMEI ITpaBa HUCITIOJIB30BaHUA Pa3HbIX

CII0CO0OOB TOJIKOBAHUS

ITK-5 Cnocoben JIOTUYECKH BepHo, | [T1K-5.3 Ymeer apryMEeHTHPOBaHHO
apryMEHTHPOBAaHHO M SICHO CTPOHTH BBIPA3UTh MPABOBYIO MO3UIUIO
YCTHYIO W  THCBbMEHHYIO pedb C [0 KOHKPETHBIM  BOIIPOCaM
€IMHO00Pa3HBIM u KOPPEKTHBIM MIPABOBOM MPAKTHKU
UCTIOJIb30BaHUEM npodeCCHOHATBLHON
IOPUINIECKOM JIEKCUKU

[1K-11 Criocoben yuactBoBath B oOecmeuennn | [1K-11.1 Ob6namaer HaBbIKaMU
3alIUTHl TIpaB M CBOOOJ 4YEJIOBEKa W KOHCYJIbTUPOBAHHS U
rpaXIaHWHA, TpaB U 3aKOHHBIX NpeCTaBICHUS HUHTEPECOB
UHTEPECOB FOPUIAMYECKUX JIMI[ IYTEM GU3NYECKUX M IOPHIUYCCKUX
KOHCYJIbTUPOBAHHSI, TPEJICTABICHUS B UL B opraHax
OpraHax TOCYJAapCTBEHHOM BIJIACTH U rOCyJIJapCTBEHHOM BJAcTU U
MECTHOTO camoympabiieHus B PO u PA, MECTHOTO  CaMOYIIpPaBJICHUS,
HAIIMOHAJBHBIX W MEXIyHapOIHbIX NPEJOCTABIISAE MM IPABOBYIO
Cydax, a TakkKe B MEXIyHapOIHBIX MIOMOIIIb, & TAaKXKE MPEICTABIISSA
OpraHu3aIsIX UX WHTEPECHl B Pa3IHYHBIX

HOPUINYCCKUX IIpouecaypax

3. YYEBHAS ITPOI'PAMMA

3.1. Ilenu u 3aHa4M TUCIUTLINHBI

¢ This course focuses on the analysis and interaction between four fundamental contracts in cross
border sales transactions, international sales, carriage, payment and insurance contracts with
related issues including, harmonisation, conflict of laws, and dispute resolution from an
international perspective. This course focuses on the application of relevant international
legal processes, instruments and principles that directly affect the conclusion and
performance of these contracts and their interaction in the cross border sale of goods
between private parties.

eThe ITL course examines the private law aspects of international trade. So it does not deal with

issues relating to WTO, import/export tariffs and licenses, customs and FTA areas. These




public law issues are examined and taught in the WTO course. We are here interested in the
commercial issues between the contracting parties themselves. Do remember that the public
law issues mentioned above also affect the contracting parties but those are outside the remit
of this course. So what sort of issues are we going to be studying? We shall look at the
various contracts parties involved in international trade may conclude and these are
principally:

e The sales contract — this is the primary or principal contract in which the parties agree on the
essence of the transaction and certain aspects of the other three contracts. So the sale contract
deals with the rights and obligations and remedies of the contracting parties regarding the
goods for sale. We shall examine the UN Convention on the International Sale of Goods
1980 (CISG), Sales of Goods Act 1979 (with amendments) (SGA) and various trade terms.

eThe payment contract — this primarily involves a third party usually a finance institution which
may be contractually bound only to one of the parties involved in the sales contract. The
payment contract deals with payment for the goods covered in the sales contract. We shall
examine the ICC Uniform Customs and Practice for Documentary Credits 2007 (UCP 600)

eThe carriage contract — the international sales transaction is usually between parties in at least
two different countries and so the goods will need to be delivered by one party to the other
party and this may involve various types of transportation or carriage of the goods from one
country to another country. This contract again may involve a third- party. We shall
concentrate on carriage of goods by sea and examine the International Convention for the
unification of certain rules of law relating to bills of lading Brussels 1924 as amended by the
Protocol of Brussels 1968 (Hague Visby Rules) and mention the new UN Convention on the
Carriage of Goods (wholly or partly) by Sea 2009 (Rotterdam Rules).

eThe insurance contract — the goods covered by the sales contract will be under the control of
parties to the contract at different times and sometimes under the control of none of the
contracting parties. Risk also passes and remains with the parties even when they are no
longer in control, and since they cannot predict or guarantee that the goods will be delivered
or remain in the same condition as when it was produced, a third party comes in for a fee to
give some security to the parties by providing insurance cover. We shall examine the Marine

Insurance Act 1906 and the standard Institute Cargo Clauses.



3.2. TpynoeMKOCTh IUCHMIUIMHBI W BUIbI Y4eOHOW paboThl (B aKaJeMHUUYECKHX dYacax |

3aUETHBIX C€AWHHIAX) (Yoaaums

OUCHUUNIUHDL)

CMpOKU, Komopvle He 0yOym NPUMEHEHbl 8 PAMKAX

Bcero, B Pacnpenesienue mo cemecrpam
Buabl yueOHol padoThl aKaj. 7
yacax ceM ceM | ceM | ceM. | ceM | ceM.
1 2 3 5 6 7 8
1.00mas Tpy10eMKOCTb H3yYeHHS 72 72
JAUCHHILUIMHBI 110 ceMecTPaM, B T. U.:
1.1. AyautopHsle 3aHsATHUS, B T. U.: 34 34
1.1.1.Jlekuun 18 18
1.1.2 IlpakTuyecKkue 3aHsATHSI, B T. 4.
1.1.2.1. Ob6cyxnenue
MPUKIIAJIHBIX TIPOCKTOB
1.1.2.2. Keiicnl
1.1.2.3. JlemoBbIe UTPHI,
TPEHUHTH
1.1.2.4. KoHTpoJbHBIE
paboThI
1.1.2.5. [Ipyroe (yka3aTh)
1.1.3.Cemunapsl 16 16
1.1.4.JTaGopaTopHble pabOTHI
1.1.5./Ipyrue Buabl (yka3artb)
1.2. CamocrosiTennpHas paboTa, B T. U.: 38 38
1.2.1.1.ITuceMeHHBIE JOMAIITHUE
3aJaHHs
1.2.1.2.KypcoBsle paboThl
1.2.1.3.Dcce u pedepatsl
HToroBelif KoHTpob (DK3aMeH, 3ader, 3ayer 3ayer
nud. 3a4er - yka3arp)

3.3. Coaep:xkaHue TUCHUTLIAHBI

3.3.1. TemaTruueckuii NJIaH ¥ TPYA0EMKOCTH aAyIMTOPHBIX 3aHATHI1 (MOAYJIH, Pa3aeibl
AUCHHUILVIMHBI U BUbI 3aHATHIT) 0 padodemy yu4eOHOMY IIaHY

Jlexuuu Hpaxr. JIaGo
Pa3nenanl 1 TeMBbl AUCIHHUILIHHDI Bcero (a]l: 3anaTus CeMuHapbl (aKp'
(ak. yacos) ) (ak. yacos) )
4acoB) uacos) 4acoB)
1 2=3+4+5+6
+7 3 5 6
Tema 1. Introduction 2 2
Tewma .2. International sales contracts 4 2 2
Tewma 3. Incoterms 4 2 2




Tema 4. Choice of law 4 2 2
Tema 5. Contracts of carriage of goods 4 2 2
Tema 6. Payment methods in 2

international commercial transactions 4 2
Tema 7. Letters of Credit 4 2 5
Tewma 8. Insurance contracts 4 2 2
Tewma 9. Bills of lading 2 2

Tema 10. Dispute resolution methods in

international trade 2 2
UTOrO 34 18 16

3.3.2. KpaTKOC codepiKaHuEe pa3iejoB ITMCHUIIJIMHBI B BU/I€ TEMATUYIECCKOI'O IIJIaHA

Tema 1. Introduction

e Introduction to types of transactions in international trade. Impact of jurisdictions. Main
aspects of the discipline.

Tema 2. International Sales Contracts.

e Break down of contracts. Discussion of crucial terms and conditions of the contract that need

to be addressed while drafting a contract or advising a client.

e Explanation of major clauses to be included and drafted in the contract. CISG and English

law perspectives.

Tema 3. INCOTERMS.

e Discussion of Incoterms, Difference of terms, allocation of risks and legal obligation under
each term. History of incoterms and comparison between different versions.

e Choice of a proper term depending on the mode of transport

Tema 4. Choice of Law.

e Choice of law for the contracts concluded in international commercial transactions. Legal
impact of the absence of the explicit choice. Rome Regulation.



Tema 5. Contracts of Carriage.

e Types of contracts of carriage, liability limitations and international conventions applicable
to each mode of transportation. Breakdown of legal relations between the carriers and the
consignees.

Tema 6. Payment methods in international commercial transactions.

e Discussions regarding different payment methods used in the commercial transactions, e. g.
wire transfers, performance bonds, on demand guarantees

Tema 7. Letters of Credit.

e Letters of credit as a main payment method for cross-border trade. Types, UCP 600 rules,
role of banks, liabilities.

Tema 8. Insurance contracts

e Types of insurance contracts used in international trade. Liabilities of the parties. Standard
insurance policies.

Tema 9. Bills of lading.

e Role of Bills of lading. B/L types, applicable rules, liabilities of the parties. B/Ls as a
negotiable instrument of international trade.

Tema 10. Dispute resolution methods in international trade.

e Discussion of the methods of dispute resolution in international trade. Mediation, litigation
and international commercial arbitration.

3.3.3. Kparkoe coxep:kaHue CeMHHAPCKHX/NMPAKTHYECKHX 3aHATHII/Ia00paTOPHOro
NPaKTHKyMa

3aHATUS TIPOBOASATCS B MHTEPAKTUBHOW (OpME C aKTHBHBIM YYacTHEM CTYACHTOB B
JUCKYCCHSIX U O0CY)KJCHHSX C LEJIbIO PAa3BUTHS Y HUX HABBIKOB aHAJMTUYECKOTI'O MBIIIJICHHUS.

CeMuHap 0OBIYHO COCTOUT U3 OOCYX/IEHUS TEOPETUUYECKUX BOIPOCOB, KOTOPbIE TPEOYIOT OT
CTYJAEGHTa M3y4eHHMs KaK OCHOBHOM JUTepaTyphl, TaKk M MpeagaraeMoil JIOMOJIHUTEIbHON
muteparypbl. CEeMHHApPCKUE 3aHSATHS HANpPaBJICHBI HA YIIyOJEHHWE W PACHIMPEHHE TEOPETHYECKUX
3HaHUH, MOJYYEHHBIX B X0/1€ U3yUYCHUS TEMBI.

3.3.4. MarepuajbHO-TEXHHYECKOE 00ecnedeHue JUCHUILTHHBI

Kadenpa/nayunoe MoJIpa3ieieHne pacrionaraer MaTepHaIbHO-TEXHUYECKOM
0a30#,COOTBETCTBYIONICH JCHCTBYIONIUM CAHUTAPHO-TEXHUYECKUM HOpMaM H 0OecreunBaromieit
NPOBEIEHUE BCEX BHJOB TEOPETHUECKOW UM TMPAKTUYECKOH IOATOTOBKH, IPETyCMOTPEHHBIX
y4eOHBIM IJIAHOM.

VYuebHast, ydyeOHO-mMeTonuYeckas 0Oaza W HHBIE OMOIMOTEUYHO-WH(POPMALMOHHBIE PECYPChI
o0ecrieunBarOT y4eOHBI TMPOIECC W TapaHTHPYET BO3MOXKHOCTh KadeCTBEHHOTO OCBOCHUS
oOpa3zoBatenbHOi mnporpammbl. PAY u Kadenpa MexayHapomHOTO M €BpONEWCKOTro IpaBa
pacrionaraioT OMOIMOTEKOHM, BKJIIOYAIOLIEH HayyHYI0 M Yy4eOHYIO JHUTEpaTypy IO OCHOBHBIM



npobiieMaM MeEXIyHapoJIHOro mpasa. Jluteparypa, HeoOXoaumasi AJii OCBOEHHUS Kypca, TaKxke

HMECTCA TAKIKC B OTKPBITOM JOCTYIIC B UHTCPHCTC.

3.4. MoayibHasi CTPYKTypa [IMCHUILIHHBI

KOHTpOJIei

C pacnpenejleHHeM BecoB Mo ¢opmam

Bec ¢opmbl . .
Bec urorosoii Bec utorosoit
(dopm) Bec ¢popmbl Beca
TEeKYLIEr0 | MPOMEKYTO OUEHIcH OUeHIcH pe3yJibTUpYIONIel
NMPOMEKYTOUYH | MPOMEKYTOUHOT
KOHTPOJIS B YHOTI0 OLEHKHU
0ro KOHTPOJIs 0 KOHTPOJIsl B
pe3yJbTHPY | KOHTPOJIA B MPOMEKYTOUHBIX
. N N B pe3yJIbTHpYIOLLEe M
DopMBbI KOHTPOJIEi omei HUTOrOBOM . KOHTPOJIeii U OleHKH
Pe3yIbTHPYIO il omeHKe
OIleHKe OlleHKe N HTOTOBOT0 KOHTPOJIS
el oeHKe MPOMEKYTOYHBI N
TeKyIero | MpOMEKYyTO . B pe3yJbTHPYIOIIeit
MPOMEKYTOYH X KOHTPOJIeH
KOHTPOJIS YHOTO . OIleHKEe NTOTOBOT0
bIX (cemecTpoBoOii
(mo KOHTPOJIs . KOHTPOJIS
KOHTpoJel OLIeHKe)
MOAYJISIM)
Bup yueonoii M1 (M2 (M1 M2 | M1 M2
PadoOThI/KOHTPOIS !
KonTponbHas padota (npu 0,5
Hanu4uu)
YcTHBIN onpoc (npu Hanuuuu) 1

Tect (npu nanuuuu)

JlaGopaTtopHbie paboTHI (npu
Hanu4uu)

[TucpbMeHHBIC TOMAINTHIE 33 JaHHS
(npu Hanuuuu)

Pedepar (npu nanuuuu)

1 VueOubrit Monynb




Dcce (npu Hanuvuu)

[Ipoext (npu nanuuuu)

Jlpyeue chopmwvi (npu nanuuuu)

Beca pe3ynpTUpyrOImMX OLIEHOK
TEKYIIUX KOHTPOJIEH B UTOTOBBIX
OLICHKaX IIPOMEXYTOUHBIX
KOHTpPOJIEH

0,5

Beca o11eHOK TPOMEXYyTOUHBIX
KOHTpPOJIEH B UTOTOBBIX OLICHKAX
IPOMEKYTOUYHBIX KOHTpOJIEH

Bec urorosoii onenku 1-ro
MIPOMEKYTOUYHOTO KOHTPOJIS B
PE3YJIbTUPYIOLIEN OLEHKE
MPOMEKYTOUYHBIX KOHTpPOJIEH

Bec nToropoii oneHku 2-ro
MIPOMEKYTOUYHOTO KOHTPOJIS B
PE3yJIbTUPYIOLIEH OLIEHKE
MPOMEKYTOUYHBIX KOHTpPOJIEH

Bec pe3ynpTHpyoiiei olieHKu
IPOMEKYTOUYHBIX KOHTpPOJIEH B
PE3YJIbTUPYIOLIEN OLIEHKE
UTOTOBOTO KOHTPOJIS

Bec nTOroBOro KOHTpPOJISA
(Ox3amen/3a4er) B
PE3YNBTUPYIOLIEH OLIEHKE
WUTOTOBOTO KOHTPOJIA

N

4. Teoperudeckuii 010K (YKazvleaiomcsa mamepuainsl, HeoOX00uUMble 014 OC60CHUA YUeOHOIl

nPOPAMMBL OUCUUNTUHDBL)

4.1. Matepuanisl IO TEOPETUUECKON YacTu Kypca

OcHoBHAasl JIUTEpPaTYpa:

1. LS Sealy & RJA Hooley, Commercial Law: Text, Cases & Materials, 4th edition OUP,

2009

wn

Roy Goode, Commercial Law, 3rd edition Penguin Publishers, 2004
Carole Murray, David Holloway & Daren Timson-Hunt, Schmitthoff Export Trade: The

Law and Practice of International Trade, 11th edition, Thomson Sweet & Maxwell 2007

ok

o N

Indira Carr, International Trade Law, 4th edition Routledge 2009

Roy Goode, Herbert Kronke, Ewan McKendrick, Transnational Commercial Law: texts,
Cases and Materials, Oxford University Press 2007

John F Wilson, Carriage of Goods by Sea, 6th edition Pearson Longman 2008

Jason Chuah, Law of International Trade, 4th edition, Thomson Sweet & Maxwell, 2009

P.S Atiyah, John N Adams, Hector MacQueen, The Sale of Goods, 11th edition,




9. Pearson Longman, 2005 P. Schlechtriem & | Schwenzer (eds) Commentary on the UN
Convention on the Internatioanl Sale of Goods (CISG), 2nd edition, OUP 2005.

10. Peter Huber & Alastair Mullis, The CISG: A New Textbook for Students and Practitioners,
Sellier European Law Publishers, 2007

11. C.M.V Clarkson & J Hill, The Conflict of Laws, (3rd edition Oxford University Press
2006)

12. Richard Stone, The Modern Law of Contract, 8th edition, Routledge & Cavendish, 2009 —
for background reading on the law of contracts.

13. Ingeborg Schwenzer & Christina Fountoulakis (eds) International Sales Law, Routledge &
Cavendish, 2006

14. Peter Schlechtriem & Petra butler, UN Law on International Sales (CISG), Springer, 2009

15. Paul Dobson & Rob Stakes, Commercial Law, 7th ed, Sweet & Maxwell, 2008 Robert
Bradgate, Commercial Law, 3rd ed, OUP, 2005

16. Simon Baughen, Shipping Law, 4th ed, Routledge & Cavendish, 2009 P. Ellinger & D
Neo, The Law and practice of Documentary Letters of Credit, Hart Publishing, 2009

17. Paul Todd, Cases and Materials on International Trade Law, Thomson Sweet & Maxwell,
2008 reprint

. MOoHIBI OIEHOYHBIX CPEIACTB (YKA3bIGAIOMCA MaAmepuaivl, HeoOXooumovle 01 NPOBEPKU

YPOGH:A 3HAHUIL 6 COOMEEMCMEUU C COOEPIHCAHUEM YUEOHOU RPOZPAMMbBL OUCUUNIUHDL).

5.1. llepeyeHb BOIPOCOB K 3a4eTy:

1.  Crucial clauses in international sales contracts

2. Waiver of rights.

3. Choice of law clauses.

4.  International commercial arbitration clause

5. Types of contract of carriage.

6. CIP, CIF and FOB under Incoterms 2010

7. Hague Visby rules, limitation of liabilities under contracts of carriage
8.  Types of letters of credits.

9. UCP 600 rules

10. Bills of lading.

11. Ondemand guarantees, URDG 758.

12. Carriage of goods by sea.

13. Carriage of goods by air.

14. Carriage of goods by road.

15. Insurance contracts for goods in transit.

16. Arbitration vs litigation vs mediation.

17. Multi modal terms of Incoterms 2010

18. Incoterms 2000 vs Incoterms 2010 vs Incoterms 2020.



19. Impact of Rome regulation on choice of law clause and absence thereof

Metoanueckui 0J10K
5.2. Meroauka npenogaBaHus

5.2.1. Mertoauueckiue pEeKOMEHAAUWU JUIS CTYACHTOB IO IOATOTOBKE K CEMHHAPCKUM,
IPAaKTUYECKUM WJIM JIAOOPAaTOPHBIM 3aHATHSM, 110 OpPraHU3aLUH CAMOCTOSTEIbHON

paboThI CTYJICHTOB MPU U3yYECHUH KOHKPETHOMN THUCIUTUIUHBI.

3anstus no aucimiuinde «International Trade Law (English Law and CISG) » npoBoastcs B popme
JCKIMA U ceMUHapoB. Llerh ceMUHApCKUX 3aHATUI — OKa3aHHE TIOMOIIY O0YYAIOIIUMCS B U3YUCHUH
HanboJiee BaXKHBIX BOIPOCOB YYEOHOrO Kypca, YIIyOJeHHE W 3aKpervieHue, CUCTEeMaTH3allus
COOTBETCTBYIOIINX 3HAHUI 00YJAIOIIMXCS IO MTPESIMETY .

IMpu u3yuennn aucruminael «International Trade Law (English Law and CISG) » BaxHyto
POJIb HTPAET CaMOCTOSTEIbHASI Pab0Ta 00YUAOIINXCSl, KOTOPAs 3aKIJIFOUACTCS B OPraHH3aIliH
CHCTEMATHYECKOTO M3yYEHHs YIeOHON TUCIUIUINHBI, 3aKPETJICHHH ¥ YIIYOJIEHUH IOy I€HHBIX
3HaHWI ¥ HABBIKOB, IIOATOTOBKE K MPEACTOSIINM 3aHATHSIM, a TAK)KE B ((OPMHUPOBAHHUHU KYJIBTYPHI
YMCTBEHHOTO TPY/Ia U CAMOCTOSITEILHOM TIOMCKE HOBBIX 3HAHHUM.
JInst yCIEIHOTO M3Yy4YeHMsl JUCIHMIUIMHBI M MPHOOpPETEHHs OO0IMUX M IPO(heCCHOHATBHBIX

KOMHGTGHHI/Iﬁ 06yqa}0mneca AOJDKHBI IMMTOCCTUTDL ayJUTOPHBIC 3aHATHUA, CAMOCTOATCIIbHO IPOYUTATH

PEKOMEHIYEMYIO OCHOBHYIO U JOIOJIHUTENBHYIO JIUTEPATYPY.
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